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our selling style comes through in every sales interaction, whether it is
successful or ndthatis My Selling Stypedvides you with an accurate and
reliable way to quickly identify your personal selling style. It will also help

you understand how to use it to maximize your sales and leap ahead of the competition.

This report presents your results fronVitagis My Selling Styds8essment. Prepared
specifically for you, it includes your communication style profile, a discussion of

communication styles, worksheets, and action planning questions.

HRDQ
2002 Renaissance Boulevard, #1!
King of Prussia, PA 19406-27&

800.633.4533

HRDQ

&\ oy
tekStyle

How personality drives behavior
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Your Communication Style Profile
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Figure 1: Your Communication Style Profile
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Your selling style comes through whether or not you are aware of it. The style that you use most often is called your
dominant style. Dominant styles are typically indicated by scores of 9 or higher.

My dominant style is: Direct
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